
If you are new to real estate there may be a whole lot of words that are confusing.  Below you will 

find a list of words and their definitions that will likely come up in a real estate transaction.   

An agreement between a buyer and a seller to purchase real estate.  Also known as a sales contract.  

A buyer makes an offer on a piece of real estate and the seller can accept, reject, counter, or not re-

spond at all to the offer.   

OFFER 

An offer on a home that has been accepted but finalization of the sale is “contingent” upon 

certain criteria being met.  Usually, the appraisal, home inspection, mortgage approval, or 

buyer’s own home sale. 

CONTINGENT 

CLOSING COSTS Fees paid at the end of the transaction that do not include the cost of the home.  

These fees are paid by either the buyer or the seller or both.  They include the tax-

es, insurance, and other lender expenses. These need to be discussed with your 

mortgage lender before the closing date so you are not surprised by them at clos-

ing. 

It is the final step in executing a real estate transaction.  The closing date is set during the negotia-

tion phase, and is usually several weeks after the offer is formally accepted.  On the closing date, 

the ownership of the property is transferred to the buyer.  Closing is typically finalized by the Title 

Company.  It is also referred to as Escrow or Settlement. 

CLOSING 

EARNEST MONEY The deposit made to the seller showing the buyer’s good faith in a transaction.  

Typically held in a trust or escrow account.  The Earnest Money is not paid over 

and above the agreed upon price of the home.  It is put toward the sales price of 

the home.   

An examination of the property’s condition.  Usually preformed by a qualified 

home inspector of your choice.  This is highly recommended for all transactions 

with homes. 

HOME INSPECTION 

TITLE A bundle of rights in a piece of property.  The Title Company will provide you with the preliminary title 

report (telling you about all the rights the property has) for you to review before accepting the property.  

Property and/or land valuation completed by an appraiser who determines the market value 

of a piece of real estate.  This process can take 2-4 weeks.  If a piece of property comes in 

above market value mortgage lenders will likely not lend on it above the market value.   

APPRAISAL 
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Real Estate Vocab Continued... 

 

Choose your home owner’s insurance and provide the information to your lender and title 

company.  A lender will not lend on an property without insurance.  You can get more than 

one quote before choosing your coverage.   

INSURANCE 

Schedule closing as soon as you receive the okay from your lender.  This is when you will be sign-

ing the final papers for your new home.  This process takes about one hour.  If at all possible it is 

good to have your real estate agent there with you.  Signing is a big deal.  It’s what the buyers, the 

sellers, the title company, the mortgage lender, and the real estate brokers on both sides have all 

been working toward since the day you wrote your offer.   

SIGNING 

RECORDING The day after signing, the ownership of the property will be transferred to the buyer and is 

called “Recording”.  This is the day you will receive the keys to your new home! 

CC&Rs Stands for “covenants, conditions, and restrictions”.  CC&Rs are voluntary restrictions put on a prop-

erty and may be more restrictive than zoning ordinances.   
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